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DISCLAIMER

This presentation contains forward-looking statements that involve risks, uncertainties and assumptions. If the risks or uncertainties ever
materialize or the assumptions prove incorrect, the results of CANCOM may differ materially from those expressed or implied by such forward-
looking statements and assumptions. All statements other than statements of historical fact are statements that could be deemed forward-looking
statements, including but not limited to any projections of revenue, margins or other financial items; any projections of the amount, timing or impact
of cost savings; any statements of the plans, strategies and objectives of management for future operations, including any resulting cost savings or
revenue or profitability improvements; any statements concerning the expected development, performance, market share or competitive
performance relating to products or services; any statements regarding current or future macroeconomic trends or events and the impact of those
trends and events on CANCOM and its financial performance; any statements of expectation or belief; and any statements of assumptions
underlying any of the foregoing. Risks, uncertainties and assumptions include the need to address the many challenges facing CANCOM'’s
businesses; the competitive pressures faced by CANCOM'’s businesses; risks associated with executing CANCOM'’s strategy; the impact of
macroeconomic and geopolitical trends and events; the protection of CANCOM'’s intellectual property assets; the development and transition of
new services and the enhancement of existing services to meet customer needs and respond to emerging technological trends; the execution and
performance of contracts by CANCOM and its suppliers, customers and partners; the hiring and retention of employees; integration and other risks
associated with business combination and investment transactions; and other risks that are described either in CANCOM'’s Annual Report for the
financial year ended December 31, 2015. CANCOM assumes no obligation and does not intend to update these forward-looking statements.

No representation or warranty - whether expressed or implied — is made as to, and no reliance should be placed on, the fairness, accuracy,
completeness or correctness of the information or opinions contained therein. Neither the company nor any of its affiliates shall have any liability
whatsoever (in negligence or otherwise) for any loss arising from any use of this presentation or its content or otherwise arising in connection with
this presentation.

This presentation does not constitute an offer or invitation to purchase, subscribe for, hold or sell any shares or other securities and neither this
presentation nor any part of it shall form the basis of, or be relied upon in connection with, any contract or commitment whatsoever.
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CANCOM SHARE

5-years performance share price and market cap
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Share Data ISIN: DE0O005419105

Market Cap € 730 million

(10 May 2016)
@ trading volume € 5.8 million per day
(~130,000 stocks)

Index TecDAX
HDAX

Shareholders Allianz Global Investors* ~10.0 %
Universal Investment* ~3.0%
FIL Limited/Fidelity* ~3.4%
Ameriprise/Threadneedle AM* ~3.7%
Klaus Weinmann 0.6 %

Analysts* Coverage = Commerzbank Votum: Hold
Hauck & Aufh&user Votum: Buy
Warburg Research Votum: Buy
Bankhaus Lampe Votum: Buy
Baader Bank Votum: Hold
Bankhaus Metzler Votum: Buy

*according to the most recent voting rights disclosure received
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Headquarter Munich

More than 30 locations
Germany, Austria, USA ...

Number of Employees

1.943 2.044 2076
1643 1.710
2007 2008 2009 2010 201 2012

Professional Services: 1,888

2.360

2013

1.254
i I
2005 2006

Sales: 471 / Administration: 365

Group Revenues

€1.000 million
€900 millon
€800 millon
€700 milion
5138
€600 millon sug 581
€500 milion 4748
€400 millon
€300 million
€200 millon

€ 100 million

€0 million

CAGR 17%
2005 - 2015

High Profitability

EBITDA-Margin
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EBITDA margin shows CANCOM's
high profitability

Group EBITDA

€70 million
€ 60 million
€ 50 million
€ 40 million
€ 30 million
€ 20 million

€ 10 million 54 7.2 78 1,0%
=m0 0
m B

€0 million 0,0%
2005 2006 2007 2008 2009 2010 201 2012 2013 2014 2015

W EBTDA =®=EBITDA-Margin (%)

CAGR 35%

2005 - 2015

Listed in German TecDax

400%

5 -years performance
Market Cap: ~ € 730 million
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RECENT AWARDS

@ Experton Group

* Cloud Leader Germany
» Mobile Enterprise Leader Germany
» Digital Workspace Leader Germany

Canalys
» Cloud Managed Services Partner
of the year (EMEA Channels Forum)

Cisco
» Security Partner of the year in Germany
and Central Europe

CANCOM



BUSINESS MODELL

Trading Services Cloud Computing




IT MARKET GERMANY

RANKING
Source: Computerwoche, Nov 2015
Pos. Company revenues
Germany
2015 (in €
million)
1 Bechtle 1,957.6
2 Computacenter 1,628.1
3 CANCOM 845.2
4 Comparex 667.0*
5 Dimension Data 440.0*
6 Arvato Systems 337.0*
7 Accenture 320.0*
8 Fritz & Macziol 309.0*
9 SVA System Vertrieb 248.0*
Alexander
10 Infosys 229.0*
*FY 2014
8

MARKETSHARE

% / size of the German market 2015: € 81.1 hillion (Bitkom)

2,0
i 1,0
2,0
® Computacenter
®Bechtle
®cANCOM

others (IT vendors and regional suppliers)

TARGET CUSTOMERS

Provider

Global Player ’

BUSINESS
CLOUD &Y '
laaS/
Webhoster

German companies by size classes

Blue Chips
~30
Enterprises
~ 350 > 5,000 employees
Upper midmarket
~15,000 200 - 5,000 employees
~1,200,000 SME's < 200 employees

Source: Bureau van Dijk, 2014
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BUSINESS SEGMENTS

IT SOLUTIONS FY 2015 (AFY‘14)
Revenues € 801.0 million (+11.0%)
EBITDA € 44.7 million (+9.8%)
EBITDA margin in % 5.6 % (+0.0%)
Depreciation € 9.3 million
Amortization € 5.6 million
No. of customers > 20,000

SYSTEM INTEGRATION

IT infrastructure (hardware/software) solutions and services

e.g. mobility, security, network, collaboration projects

Cross

benefits

CLOUD SOLUTIONS FY 2015 (AFY‘14)
Revenues € 131.8 million (+22.7%)
EBITDA € 29.2 million (+44.8%)
EBITDA margin in % 22.1 % (+3.4%)
Depreciation € 2.8 million
Amortization € 3.8 million
No. of customers ~ 600

CLOUD TRANSFORMATION
Cloud Infrastructure, software and services

Cloud und shared managed services

CANCOM



TOP TRENDS
IN THE ERA
OF DIGITALIZATION

= Cloud
= Analytics
=  Mobility

= Security

CANCOM



CLOUD MARKET GLOBAL

laaS Market Adoption

Syr Adoption

2014
(14%)

Cloud Native

Traditional IT follows
Innovators Early Early Late Laggards
2.5% Adopters Majority Majority 16%
13.5% 34% 34%

11

100%

75%

50%

25%

0%

Market Share

Global IT Market Opportunity

Cloud portion

<

$ 3.7T

Global IT Market

Source: HPE / IDC
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HYBRID CLOUD DEVELOPMENT

More than

Private Traditional
O Cloud IT

of Enterprise IT
Organizations will commit to
Hybrid Cloud Architectures
by 2017

Traditional

Cloud Hybrid

2017-2018 expected blend of infrastructure

among hybrid implementeers.

Source: IBM WPC 2016
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HYBRID MULTI CLOUD PLATFORM

HyperScale Cloud

Google

20
SAAS Marketplace Amazon E
—3

MS Azure

e

Internet
Managed WAN

e Windows Linux Modern Public Cloud
Provisioning Apps ADDs Apps Apps
ENTERPRISE CLOUD Control
Automation Security Mobility GRC

Security

MultiCloud

[}

Scale up = crver Scale out APPS

: |
Hypervisar
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Srd Platform Cloud Ef®
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latform Client Server =

Consolidation —Standardisation — Virtualisation - Automation

13

Digital Smart Solution

Middleware Presentation Layer

Datacenter Backend

CANCOM



OFFICE
WORKPLACE

MOBILE o
WORKPLACE 0

PERFORMANCE

WORKPLACE

HOME OFFICE —
WORKPLACE 0

Cloud-Ready Data Center
CENTRALIZED | CONSOLIDATED | VIRTUALIZED | AUTOMATED




AHP — CONTROL CENTER IN MULTI CLOUD ENVIRONMENTS

Cisco

webex
] Office 365

Public Cloud

B Microsoft

e Go gle

365
arketplace e e
e §
% -Fo

Private Cloud

CANCOM
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CANCOM BUSINESSCLOUD

Cloud and service delivery models

BUSINESS\
CLOUD @\
HyperScale Cloud Cloud in the customer‘s data center Cloud in CANCOM's data center
- AWS, Microsoft, Google, Softlayer - (on premise) (Hosted)
SELF MANAGED MANAGED DEDICATED VIRTUAL
- -
—g _— -
JE— - -
-y oy
IIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIllllllllllalllllIIIIIIIIIIIIIIII
Transformation Support Managed Cloud Hosted Cloud
Service Service Service Service Service

»IT-as-a-Concept“ »IT-as-a-Service*

° CANCOM



BUSINESSCLOUD CUSTOMERS

BUSINESS
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CLOUD LEADER 2015

Experton Group

Cloud
Leader Germany

exrPerTON

G R O U P

CLOUD LEADER

2014

exrPerTON

G R O U P

SN >10years of experience

2013

in cloud business

exrPerTON

G R 0O U P

CLOUD LEADER 2012

exrPerTON
G R o u P

CLOUD LEADER 2011

experTON

G R o u P
CLOUD LEADER 2010

experTON

6 R 0 U P
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Portfolio attractiveness

100%

50%

Cloud Vendor Benchmark 2015 — Germany
Cloud Workplaces

T-Systems
CANCOM/PIRONET ‘ =
Dimension Data @) 'AWS Deutsche Telek
tocario ‘i PSSR
b ® @ @ Colt VM
login2work s
|NNOVO‘CIoud NTT Comm. @
Apps4Rent .G O8N
Leostream
® Rising star 50% !

Competitive strength
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FINANCIALS
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GROUP REVENUES
CAGR 2005-2015: 17 %

€ 1.000 million

20

€ 900 million

€ 800 million

€ 700 million

€ 600 million

€ 500 million

€ 400 million

€ 300 million

€ 200 million

€ 100 million

€ 0 million

272.7

231.8
192.0

2005 2006 2007

¥ acquisitions ¥ organic

Details 2015:

Overall growth:
Organic growth:
Inorganic growth:

342.8 348.3

2008 2009

€ 103.9 million/ 12.5 %
€ 71.0 million / 8.6 %
€ 32.9 million/ 3.9 %

613.8
558.1

544.4
474.6

2010 2011 2012 2013

932.8
828.9 |
2014 2015

CANCOM



GROUP EBITDA
CAGR 2005-2015: 35 %

€ 70 million

€ 60 million

€ 50 million

€ 40 million

€ 30 million

€ 20 million

€ 10 million

€ 0 million

21

1,6%

7.2

3.1 >4
= B B

2005 2006 2007

mmsm EB|TDA —#=—EBITDA-Margin (%)

7.8

2008

9.5

2009

2010

2011

2012

33.1

2013

6,2%

51.6

2014

6.8%  70%

6,0%
5,0%
4,0%
3,0%
2,0%
1,0%
0,0%

2015

CANCOM



EBITDA margin shows CANCOM's high profitability

-2%

-4%

-6%

22

8%

6%

4%

2%

0%

EBITDA-Margin

20023

2004

2005

2006

=2CANCOM ——Bechtle —s—Computacenter

—

2010

2011

Atea =—=—Insight

S —

2012

6,8%
/ 55%
: 3,55

* 340

2013

2014

= 3%

2015

CANCOM



»-Aj‘
-
1B |-
B BB B L L PUUTPPUTTTTTRRES )| [
L J AM:LAA—AMM i
|| . .
. CA
» D
eS10 elatlo
|| O - O o[>

._"-r



